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What every pilot wishes for — no crosswinds,
fair skies and the truth about airplanes,
maintenance and equipment from an unbiased
source, backed up with extensive field-testing.

Aviation Consumer can’t promise the first two —
but it can promise the truth. Get the next issue
absolutely FREE and see for yourself.

Dear Fellow Owner,

The sky is clear. The wind is calm. It’s the first really good
day of the year. Your buddies are flying out for a $100 hamburger — and
you’re not with them. Why?

You’re grounded because that supposed “off-the-shelf” factory
reman engine you ordered to replace your run-out clunker still hasn’t
been delivered after four months of broken promises and frustrating
delays.

If something like this has happened to you, I think you’d
appreciate reading one of AVIATION CONSUMER’s product reports prior
to spending your hard earned money. To give you a taste of how we can
save you time and money, I'd like to invite you to accept the next
issue of AVIATION CONSUMER — absolutely FREE.

For more than 35 years, AVIATION CONSUMER has been helping
pilots make educated decisions without sales hype pressure from paid
advertisers. Our independent consumer reports give you honest, unbiased
opinions on aviation products — saving you money and hours of trouble.

Your airplane is the second biggest investment you will ever
make. The first is your house - but it doesn’t move at 130 knots nor
is it in any danger of skidding off a runway into a snow berm because
a brake locked up. To fly with confidence and, yes, with safety, you
need to know when and how to buy the gear your need — when to wait
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out teething pains in new products and when to pull the pin and make
that major purchase. You need an honest, unbiased source of consumer
information that has no axe to grind and no products to sell. You need
AVIATION CONSUMER.

When you’re cruising at 6,500 feet — whether you’re just boring
holes in the sky on a Sunday afternoon or on the last leg of a cross-
country trip — you want the peace of mind that comes with knowing the
aircraft you’'re in, and the equipment in it, are right for the job. And
you’'ll know they are, not because the manufacturer said so, but because
you did your homework with the help of unbiased experts like the
editors and testers at AVIATION CONSUMER.

My name is Paul Bertorelli and I'm editor of AVIATION CONSUMER. I
have the best job in the world. Every month my boss gives me a check
and orders me to go shopping. I get to buy all the equipment and gear
I can afford — I go out and wring it out. I poke, prod and twist. I
compare the ad hype to how the product actually works. I do all this
just so you can be sure the aviation equipment and services you’re
about to buy does what the manufacturer claims it does.

This is what we all do at AVIATION CONSUMER, we fly and we test
— and not one penny of the money we spend on testing comes from the
manufacturers of the equipment. Because AVIATION CONSUMER accepts
no advertising. This is why we are completely uninfluenced by the
advertising dollar. This is how we can give you our unbiased and honest
assessment of the products produced by the billion-dollar aviation
industry.

In every issue of AVIATION CONSUMER we research and report on
the pros and cons of maintenance and purchasing decisions that you and
every pilot have to make, like...

B Your cylinders are shot — Is it better to go with new
or overhauled? Do you pick chrome, steel or nickel
carbide for the barrel? AVIATION CONSUMER compares cost,
reliability and durability of all options.

B Engine oil — essential we all know, but is it better
to go with the viscous straight-weight or the more
convenient multi-weight? You’d be surprised that our
tests showed the multi-weight is just as effective at
preventing corrosion and much easier to purchase.

B Not every owner knows a good paint job when he sees it
— but every owner can recognize a bad one. With prices
in the $10,000 range you don’‘t want to be the guy with






